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AGENDA

1. What are investors looking for?

2. Here’s our Fundraising Playbook

3. Free resources
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Are investors going to look at you 
on LinkedIn?

“I live on LinkedIn. The only app 
I use more is email.”
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TITLE SLIDE

1. Your Opportunity
2. Your Team
3. Your Traction

What are investors looking for?
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Investors want to hear about : Your Opportunity

🎯 Market size: $1 billion

🎯 Your revenue: $100 million

🎯 Growth rate: T2D3

🎯 Is the business model clear, scalable & sustainable?

🎯 Is it clear what problem is being solved, who it’s for and how you are 
better?
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Investors want to hear about: Your Team

🎯 Pedigree: Where have you worked before? Where did 
you go to school?

🎯 Track record: Have you had success in prior ventures?

🎯 Industry knowledge?

🎯 Does your team have complementary skillsets?

🎯 Is the team aligned on the mission and vision?

🎯 Can they see signs of resilience and grit?
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Investors want to hear about: Your Traction

🎯 Where is product development (MVP, launched)?

🎯 Has PMF been achieved?  

🎯 Logos

🎯 Company growth (rate, revenue, customers, employees)

🎯 Success stories, testimonials



Fundraising Playbook
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1. Profile
2. Network
3. Posts
4. Team
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Profile

1. Keywords
2. Experience
3. Stories
4. Traction
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> Keywords

🎯 Category
🎯 Problem
🎯 Solution
🎯 Industry
🎯 Features
🎯Buzzwords

Use keywords in your headline, About, Experience, Skills sections.
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> Experience

🎯 How and where did you acquire the      
background to perceive and execute on 
the opportunity?

🎯 Provide rich detail for each prior job. 

🎯 Explain not just what you 
accomplished, but what you learned.

🎯 Highlights go in your About and 
Featured sections.
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> Stories

🎯 Mission and vision for the 
business go in your About 
section.

🎯 Market size, opportunity, 
growth go in your About 
section.

🎯 Your personal “why” goes 
in your About section.
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> Traction

🎯 What can you quantify?

🎯 Logos – companies you can 
name go in your About or current 
job description.

🎯 Articles about your business, 
press releases, podcasts, news 
can go in your Featured section.
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Network

Your network should include:

🎯 CEOs and leaders at funded 
companies 
🎯 Other investors
🎯 Thought leaders in your industry
🎯 Execs at potential partners
🎯 Ideal customers
🎯 Respected vendors and service 
providers
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Posts

Communicate consistently: 1-2x per week is enough

● Stories – about your vision and things that validate your vision.
● Data – importance of the problem you solve.
● Anecdotes – compare your solution to other ways of solving the 

problem.
● Culture – team success and activities.
● Milestones – orchestrate this to show a steady flow.
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Team

CEO is the most important, but investors will look at your entire team.

● Get everyone on brand and on message (similar language, graphics, 
data should match).

● Key roles need professional headshots.
● Everyone should engage with CEO/company posts.
● Professional tone (not overly salesy).
● Professional behavior (no rants or inappropriate comments).
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Fundraising is hard, especially in today’s market. Give 
yourself every chance at success by putting forth a 
strong and dynamic presence on LinkedIn for you and 
your executive team. 

When you have an effective presence on LinkedIn, you 
are found by more investors, you have more 
opportunities to pitch, your rounds close faster, and you 
can grow your business the way you want to, so you can 
achieve your vision.
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RESOURCES

SaaS Tips page:

● Checklist for fundraising
● How to Craft a CEO Brand on 

LinkedIn
● Blog posts about LinkedIn 

strategies while fundraising
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Want Help?
CEO branding runs $1295-1995/month

Team profiles $5,000-10,000 
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